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MICHAEL’S SPEECH

My fellow graduates are from four different departments – Arts & Humanities, Biobehavioral Sciences, Counseling and Clinical Psychology, and Curriculum and Teaching.  

They will become artists, musicians, teachers, historians, philosophers, speech specialists, exercise physiologists, counseling psychologists, clinical psychologists, early childhood specialists, …and some, like me, will become students again.  We come from, and will move on to very different places in life.
Before I came to Teachers College, I spent a year selling cars to save money for school.  
It was the worst experience of my life.  
All of the stereotypes you’ve ever heard about car salesmen are true.  
But sometimes we learn the most from difficult experiences.  
So I’d like to tell you about something I learned selling cars.

As a car salesman I was taught a simple equation. 

A sale happens when the value of a car, exceeds the price.
Only then is the car “worth it” to the customer.
With that equation in mind, I came to TC in two years ago for admitted students weekend.  
I knew the price of coming here was high, and I wasn’t sure there was enough value to justify the price.

Within hours of landing in New York I heard the sales pitch which tipped the scales.

Noted sex expert and TC alum Dr. Ruth Westheimer promised, “If you come to Teachers College, you will have wonderful …you know what… for the rest of your lives.” 
With that promise in mind, I arrived at Teachers College, but despite extensive research, I was unable to find any empirical data to back Dr. Ruth’s claims.  
I wasn’t ready to accept that I‘d been sold a lemon so I began to look for value in other areas.  

In September of 05, I heard through the grapevine that the Dalai Lama was going to be holding a private audience at the Lowe Library.  
It was VIP only, so I volunteered to help with the event, but I was denied security clearance by the Secret Service.  
Then, as a token of appreciation for volunteering, I was invited to the Dalai Lama’s private audience as a guest.  
I suppose that’s what they mean by Kharma.

I attended the event, and witnessed the peaceful, gentle man who is the Dalai Lama.  
The joy in his smile and his eyes filled the room. 
It was the warmth of a person who believes wholeheartedly in himself and in humanity. 
A month later I attended the Second Language Research Forum, a student run conference which took place at TC.  
Everyone who is anyone in the field of Applied Linguistics was there.  
I listened to the speakers, ate with them, and chatted. 
As my course work progressed, references in my readings began to take on a new life.  
Where others read names and years, I saw faces and heard voices.  

I have also had an opportunity to find value in the classroom.  
I have had many good professors here, but last fall I took a class with a faculty member who is truly an expert.  
He is even president-elect of the professional organization in his field.  
In the class, theory didn’t seem like an elusive concept.  

It was a concrete tool for organizing thoughts and making decisions. 
His examples were from personal experience solving problems in the field.
In short, I saw the value of knowing what you are talking about, and being passionate about your work.  
My fellow students have also brought value to my experience here.  
In Whittier Hall I share a flat with the four other  men at Teachers College.  
We are American, Cypriot, and Gambian.

We are straight and gay.  

We are Buddhist, Catholic, Muslim, and Protestant.  

But at home we are roommates and friends.  
We are the guy who never washes the dishes, and the one who always complains about it.  There are no demographics, just the realities of a world in which people are different.  
None of the experiences I have talked about have anything to do with earning a degree, but they have everything to do with getting an education.  

True, our degrees will provide us with valuable opportunities, but the value of our education is going to determine what we create with those opportunities.  
After all, once we leave here the papers, the tests and the assignments will fade. 
The things you value are the things you are going to remember.  
They’re burned into your soul. 
They will lift you, and they will push you.  

For many of us, major life decisions are on the horizon.  
Much of our time at TC has been spent learning to think, but figuring out what to do next is actually simple.  
Just remember: Sale = value over price. 
The value of a believing in yourself and others, of faces and voices, of passion, and of understanding. 
What you do next will be “worth it”, if you look for the value of memories, experiences. and finding inspiration in the people you meet.
